
Straw Man Fallacy

The straw man fallacy occurs when someone misrepresents an opponent's argument to make it easier to attack.

By exaggerating, distorting, or just completely fabricating someone's argument, it's much easier to present one's

position as reasonable. Still, this kind of dishonesty serves no purpose in a rational debate.

Example: "Descartes says, 'I think, therefore I am.' Clearly, he believes that if you don’t think, you must cease to

exist on the spot."

Ad Hominem Attack

An ad hominem attack targets the person making the argument rather than the argument itself. This tactic is

common in debates but is considered a fallacy because it doesn't address the argument's merits.

Example: "Kant's categorical imperative is flawed because he was a lifelong bachelor."

False Dilemma

The false dilemma fallacy, the black-and-white fallacy, involves presenting two options as the only possibilities

when others exist. This simplification can distort the truth by suggesting that a complex issue has only two

possible outcomes.

Example: "Either we ban all cars to reduce pollution, or let the environment be destroyed."

Begging the Question

Begging the question is a form of circular reasoning where the conclusion of an argument is assumed in the

premise. It doesn't provide actual evidence but relies on the true statement to prove itself.

Example: "Nietzsche’s philosophy must be correct because, well, it’s Nietzsche."

Equivocation

Equivocation occurs when a word is used in two different senses in an argument, creating a misleading

impression. It exploits the ambiguity of language to support an invalid conclusion.

Example: "A feather is light. What is light cannot be dark. Therefore, a feather cannot be dark."

Slippery Slope

The slippery slope fallacy suggests that a relatively small first step inevitably leads to a chain of related events

culminating in some significant impact, which is usually negative. This fallacy avoids engaging with the issue and

instead shifts attention to extreme hypotheticals.

Example: "If we let students redo their assignments, next they'll want to redo their entire lives."

Appeal to Authority

An appeal to authority is a fallacy in which a speaker or writer seeks to persuade not by giving evidence but by

appealing to people's respect for a famous person or institution.

Example: "We should follow this diet plan because my favorite actor swears by it, and they look great on

screen."

Non Sequitur

A non sequitur is a conclusion or statement that does not logically follow from the previous argument or

statement. It can be humorous or illogical and is used to demonstrate the absurdity of an argument.

Example: "She drives a BMW. She must be rich."

Red Herring

A red herring fallacy is a distraction from the argument, typically with some sentiment that seems irrelevant but

isn’t really on-topic. It often tries to confuse or distract by bringing up a side issue or something totally irrelevant.

Example: "Why worry about bees going extinct when we have homeless people in our city?"

Post Hoc Ergo Propter Hoc

This fallacy, also known as "after this, therefore because of this," assumes that if 'A' occurred after 'B,' then 'B'

must have caused 'A.' It confuses correlation with causation.

Example: "I prayed for good weather, and the sun came out the next day. Clearly, my prayers work."

Tu Quoque Fallacy

The tu quoque fallacy, or the appeal to hypocrisy, occurs when a person attempts to discredit an opponent's

position by asserting the opponent's failure to act consistently with that position.

Example: "How can you argue your point about being environmentally conscious when you drive a car?"

Hasty Generalization

A hasty generalization is a conclusion based on insufficient or biased evidence. In other words, you are rushing

to a conclusion before you have all the relevant facts.

Example: "My friend got sick after eating at that restaurant, so the food there must be unsafe."

Appeal to Ignorance

An appeal to ignorance suggests that a proposition is true simply because it has not been proven false (or vice

versa). This fallacy relies on a lack of evidence against a claim as proof of the claim's validity.

Example: "No one has proven that human activity is the sole cause of climate change, so it must not be a

significant factor."

Appeal to Emotion

The appeal to emotion manipulates people's emotions to get them to accept a claim as true. Instead of solid

evidence, it relies on emotional responses to persuade the audience.

Example: "Imagine the joy on a puppy's face if you adopt it. How can you say no to that?"


